
 Chet Holmes 

Legendary Business Growth 
Strategist and Executive Advisor 

 
Topics 

 
Publications 

Chet Holmes has worked with 
over 60 of the Fortune 500 
companies as America’s top 
marketing executive, trainer, 
strategic consultant and 
business growth expert. 
Industry Week named him “one 
of the top change experts in the 
country.” He has also been 
written about in The Wall Street 
Journal, the New York Times, 
San Francisco Chronicle and 
more than 50 other 
publications. 

In detail 
Chet’s client list includes: 
American Express, Wells 
Fargo, Morgan Stanley, Pacific 
Bell, Estee Lauder, Thomson 
International, Merrill Lynch, 
Solomon Brothers, W.R. Grace, 
Citibank, Cosmair, Banker’s 
Trust, Xerox and many more. 
He has designed more than 500 
advertising campaigns and 
hundreds of sales systems in 
hundreds of different industries. 
Chet is the author of the best 
selling book, ‘The Ultimate 
Sales Machine’ (#1 business 
book on Amazon, and also on 
NY Times best seller list). Chet 
studied karate for 23 years and 
owned a karate school on 
Times Square when he was 25. 

What he offers you 
 

When you see how methodical 
Chet’s approach is, you 
understand instantly how he 
can assure dramatic sales 
increases. He’s a very strategic-
minded person, but his even 
stronger ability is figuring out 
the systems, the process, and 
the procedures that drive, 
sustain, maintain and replicate 
a system so a company can 
grow and become great. This is 
what is missing in most 
entrepreneurial companies. 
 
How he presents 
 

Chet’s presentation style is 
energetic, engaging, and 
entertaining. He presents 
actionable strategies and tactics 
that can help companies double 
sales in record time and keep 
growing on a sustainable basis.  
 
Languages 
 

He presents in English. 
 
Want to know more? 
 

Give us a call or send us an e-
mail to find out exactly what he 
could bring to your event. 
 
How to book him? 
 

Simply phone, fax or e-mail us. 

“Perhaps one of the most prolific 
creative machines of our time.” 

Jay Conrad Levinson 

How To Double Sales 
 
Black Belt Growth Method 
 
Time Management 
 
Strategy vs. Tactics 
 
Customer Relations 
 
Dream 100 Method 
 
Seven Core Methods That 
Every Business MUST Do 
 
Management 
 
Marketing 

2007 
The Ultimate Sales Machine 
 
2007 
Business Growth Masters Series 
3.0 (with Jay Abraham) 
 
2004 
Guerrilla Marketing Meets Karate 
Master (with Jay Levinson) 
 
1994 
Mega Marketing and Sales 

 

CSA Celebrity Speakers 
Phone +359 888 308180 

E-mail speakers@speakersbulgaria.com 
Website   www.speakersbulgaria.com 


